April 2010 MLS Report
Happy Mother's Day
David Flory's Comments
Here we are early May and we have just finished phase one of the current Tax Credit, buyers now have to close on their purchase by June 30th. We also saw that the Federal Reserve stopped buying Mortgage Backed Securities on March 31st and rates climbed just a little, they have settled back to the 5.0% range again. So now it is time to do what we do best, sell real estate. It is our hope and desire that our National Financial crisis is behind us. There are lots of signs that we are in a recovery period. Most of the stats I have in this report show gains over the 2009 year and the gap between 2008 is getting narrower. Now is the time to show our professional skills, work with your clients and assist them in the purchase of a home, for their financing call me.

We have 8 months of growth in sold units over the same time frame from a year ago; April had a gain of 20.7% in units over April of 2009. Our average sold price is up .8% from last month and up 3.5% over last April.  Our pending index is up about 11.9% over last month and is up about 15.8% over 2009 this time. In the month of April we saw an increase of 43 homes in our listing inventory, we have 5,620 homes on the market as of May 1st.  This continues to put us in a strong buyer's market with a listing inventory of over a 12.3 month supply. Our average list price has stayed below the $400,000 range for eight months; we are currently at $385,600. Our rolling 12 months (year over year) shows a gain of 337 units or 7.9% gain. For April we saw an increase in our seller concessions, it is now 30.0%. Our average days on the market dropped to 123. The list to sold ratio is 94.7% and is up .6% from last month; this number needs to continue to get better. The number of homes that sold in 15 days or less continues to remain very low, 17.8% of April sold homes. The 30-year fixed-rate mortgage (FRM) averaged 5.00% with an average 0.7 point for the week ending May 6, 2010. Have a great week and let me know what I can do to help you and your clients.

Despite all the media comments about our markets we are still lending money for residential mortgages. If a client has income and credit and some sort of down payment; they can get a mortgage. It goes to the basic three C's - Capacity, Collateral and Character.
Listing Inventory
In April we saw an increase in listing inventory of 43 units. We are about 137 units over May 2009. We have 5,620 single family homes for sale in our MLS. The average list price of $385,600 is up by $4,625 from last month. The average list price has increased by 3.8% from February 2010. If you look back over the last three years you will see our low point in listing inventory to be about Dec/Jan time frame.
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Monthly Average Sold Price
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Our monthly average sold price is up by .8% from last month and up 3.5% from April 2009. Our average sold price is up by $1,728 from last month. April average sold price ($223,344) shows a decrease of 4.7% from year end 2009. Our average sold price is down 8.9% from April 2008.

Monthly Sold Units
The number of sold homes is up 20.7% from last month and up 37.6% from April 2009 and we are 5.6% over April 2008. April saw an increase of 124 sold homes over April 2009. This is our eighth monthly increase in year over year sold homes since September 2005. You can notice that all of our big dips seem to occur on or about December. I believe we will continue to see the next couple of months with unit sales over and above the previous year. No doubt in my mind the First Time Homebuyers Tax Credit has contributed to this increase in sales units and I would anticipate it to continue until the June 30th deadline.  
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Average Sold Price Year to Date
Year over year our year to date numbers have dipped a little.

2003 year end average sale price $ 186,137

2004 year end average sale price $ 210,048

2005 year end average sale price $ 254,080

2006 year end average sale price $ 264,498

2007 year end average sale price $ 273,408

2008 year end average sale price $256,498

2009 year end average sale price $234,379

While our current year-to-date numbers are lower than Year End 2009 they do show promising signs that our sales are on the upswing. The first four months of 2010 has a 257 sold unit gain over first four months of 2009. The average sales price is 1.3% higher for the first four months of 2010 than the first four months of 2009. Our median sales price is just 10.0% behind 2008 and 1.6% behind 2009.
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Rolling 12 months
Another bright spot is the rolling 12 month numbers. When we look at May 1st, 2009 to April 30st, 2010 we have 4,617 sold units and when we compare May 1st, 2008 to April 30st, 2009 we have a 337 unit gain (4,280 sold units). When we look at the same rolling 12 months for average sold price we see that we are only down by 5.9%. So the dates of 5/1/2009 to 4/30/2010 we have an average sold price of $234,406 while from 5/1/2008 to 4/30/2009 we had an average sold price $249,013.
Median Sold Price
Our Median sold price is up 7.3% from last month, about $184,000. While we have not dipped as low as the National Median we seem to have turned the corner while the national median is showing a slight increase. I would anticipate over the next couple of months to see this median increase.
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Pending
Pending Sales - A sale is listed as pending when the contract has been signed but the transaction has not yet closed. Sales are typically finalized within one to two months from signing. I look at the total pending units on a regular basis and this is how they chart out. We saw our pending index turn back to its upward climb about the first week in January. Over the month of April we saw an 11.9% increase and we are 15.8% ahead of 2009 this time. In 2009 our index only hit the 900 unit range a couple of times. As I write this we are at 984 units that are pending right now.
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Market Absorption rate - The number of homes sold in April, 454 divided by the current listing inventory, 5,620 gives us a 12.3 month supply of single family homes. This improved by 3 months from last month and moving in the right direction. With rates where they are and plenty of inventory; we can get this number down.

List to Sold price ratio - the average list price of the sold properties is $235,959 and the average sold price is $223,343 for April which gives us a 94.7% list to sold price ratio - a increase of .7% from last month. We have now managed to stay under 95% for over a year, but this is the closest we have come to 95% list to sold ratio.

Seller Concessions - We had 30.0% of sold properties report a sales concession for April, an increase of 3.0%. We want this number to go lower.

Days on Market - The average days on market for the sold properties is now at 123 for April. That is almost 5 + months to keep a property on the market. Only 17.8% of the properties were placed under contract in less than 15 days for the month of April.

Carolina & Kure Beach
There are currently 533 single family homes for sale and this represents a 5 unit decrease over April 2010 and 9.5% of our total WRAR inventory.  The average list price is $419,797 an decrease of about $11,136 from March. In April there were 29 homes sold, divide that by the homes available and you have an 18.3 monthly supply of homes in Carolina and Kure Beach. The monthly supply of homes continues to come down. The average sold price for the month of April was $291,873 and is up from last month. In April 2009 we had 25 home sales at an average $297,475. When we look at our rolling 12 months May 1, 2009 to April 30, 2010 we have 290 homes sold at an average price of $290,678. While May 1, 2008 to April 30, 2009 we had 251 homes sold at an average price of $349,145.

This data was pulled on May 9, 2010, based on information from the Wilmington Regional Association of REALTORS Incorporated, for the period Jan. 1, 2005 through April 30, 2010.
The Market
Mortgage Rates at lowest levels in six weeks
Freddie Mac released the results of its Primary Mortgage Market Survey in which the 30-year fixed-rate mortgage (FRM) averaged 5.00 percent with an average 0.7 point for the week ending May 6, 2010, down from last week when it averaged 5.06 percent. Last year at this time, the 30-year FRM averaged 4.84 percent.

"Treasury bond and note yields declined this week, and rates on fixed-rate mortgages and hybrid ARMs followed suit," said Frank Nothaft, Freddie Mac vice president and chief economist. "Rates for both the 30-year and 15-year fixed-rate mortgages were the lowest in six weeks; initial rates on 5/1 hybrid ARMs hit an all-time low since they were added to the survey in the beginning of 2005.

"The homebuyer tax credit helped support home sales in March, and anecdotal reports point to strong April sales as well. Pending existing home sales rose for the second consecutive month in March to the strongest pace since October 2009, just before the original deadline for the credit, based on figures published by the National Association of Realtors®. Three of the four Census regions showed an uptick in sales, led by the South with a 12.7 percent gain, while sales in the Northeast fell 3.3 percent. To receive the federal tax credit, homebuyers had to sign contracts by April 30th and settle by June 30th of this year."

Freddie Mac

30 Year Fixed Rates
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Dave's Top Ten Websites
These are ten great websites I have saved to my favorites and will pass on to clients and customers that have questions.

1)      www.annualcreditreport.com - get a free credit report, this site offers access to the three main credit agencies, consumers should have an idea what is in their credit report.

2)      www.Thewilmingtonmls.com - a chance to look at the current housing inventory for the Wilmington MLS.

3)      www.nhc.gov & www.ci.wilmington.nc.us a great site for City of Wilmington and New Hanover County government agencies and information.

4)      www.houselogic.com  NAR sponsored website on housing and taking care of your house a great website to send a client to after they own a house.

5)      www.hud.gov - US Department of Housing & Urban Development - great website for info on Government programs such as FHA and HOPE for homeowners.

6)      www.freddiemac.com  - Financial website has lots of info on mortgages as well as a weekly survey of rates, updated every Thursday.

7)      www.nchfa.com - North Carolina Housing Finance Agency - Programs for the first time homebuyer and below market rates.

8)      www.rurdev.usda.gov - USDA website, connections to local site and the ability to find out if an address is USDA eligible.

9)      www.dinkytown.net - a website devoted to financial calculators and gives people the ability to calculate a mortgage or figure out what prepayments can do to the length of a mortgage.

10)  www.ncfloodmaps.com - find out if the property is in a flood zone.

 

I offer these key statistics to keep you informed as to how our market is moving. With 20 years of real estate sales and management and finance in my background I am able to evaluate the current conditions and provide you with accurate data. With key information from your clients I can evaluate their needs and offer them the best plan for their current mortgage. Call me today for a quote.

Cunningham & Company is a full service Mortgage Banker - we handle everything in house. We do first time buyers, USDA, FHA and VA loans, Conventional and Jumbo Loans, 100% financing and we have a large selection of adjustable rate loans as well as several interest only programs. Call me today with my background in real estate and the resources of Cunningham & Company working together... you can't miss. A loan in the crowd.

 

 

 

David Flory NMLS #91592
 

Mortgage Consultant
Cunningham & Company Mortgage Bankers
910-352-8273 cell
910-313-0045 office
davidf@cunninghammortgage.com
www.cunninghammortgage.com
