
Each category of the life cycle of real estate has different objectives, 
priorities and challenges. When homebuyers and sellers move from one 
category to another, there is a new learning curve encountered each time. 
The learning curve often becomes a crash course as buyers and sellers strive 
to gather the right knowledge and information and to align with the proper 
professionals to accomplish the move.  Real estate self-education often 
starts on the Internet, which is a great source of information but not a great 
source of wisdom.  Are friends and relatives a good source of real estate 
knowledge? Maybe. Are real estate “salespeople” a good source? Sometimes. 
The question then becomes, “Where can one find a reliable source of 
wisdom and knowledge regarding the real estate process?”  This is why 
Kenn Renner of Renner Realty, Inc. has created “The American Dream 
System.” The system is a series of live seminars and soon-to-be published 
audio and print materials that will provide valuable and timely real estate 
education. The seminars are designed to address the specific concerns of 
each of the categories of the life cycle of real estate. Strategies for every step 
of process are discussed so that homebuyers and sellers know what to 
expect at every step of the way. 

Kenn first started teaching real estate seminars in 1994 when he saw a gap 
in the educational system. “I realized the real estate industry was more 
about selling than educating, especially for the first-time homebuyer. I then 
realized that the homes that first-time homebuyers were buying was the 
same type of product that real estate investors were interested in.” Kenn 
designed a seminar geared towards investors and took it on the road doing 
presentations on the west coast and Nevada. “Now I am designing seminars 
to cover the remaining categories of the life cycle of real estate including the 
move-up, luxury and empty nesters.”  The seminars are free and are held at 
various locations including banks, community centers and colleges and 
universities. They will also be offered online, so that people can learn from 
home. Kenn then offers personal coaching and real estate guidance 
throughout the process. “I have found that offering valuable education for 
free allows the client to “interview” me without obligation, and then their 
trust level goes through the roof!” For more information on real estate or 
the American Dream System visit:  www.BuyAustin.com or contact Kenn 
Renner at 512.423.5626.

The Life Cycle of  Real Estate
Homebuyers and sellers fall into five general categories: first-time, move-up, luxury, move-down 
and investors. Typically, a person or a couple in their twenties or early thirties will purchase 
their first home. As the family grows, the need for more space leads to a move-up. As equity and 
prosperity increase some will move into the luxury market. As the children grow and move away 
and as the space requirements diminish, the couple will decide to move-down to a more 
manageable home. Anywhere along this life cycle of real estate one may choose to be an investor. 


